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tn a business that prides itself on its
traditional skills, the application of
computers requires more
consideration and sensitivity than
usual. Nonetheless, any business that
wants to survive in the modern
commercial world must take full
advantage of modern technology. An
Instructive example of how to use
computers to enhance business
efficiency without diminishing
standards of workmanship or personal
service is provided by Plumbs (Mail
Order) of Preston
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